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FOCUS NOTE: First-time home buyers

Contents

1. Overview — first-time home buyers market size ……………………………………………………………………………….……2

2. Overview — first-time home buyers by market segment ……………………………………………………………….…………3

3. First-time home buyers market activity — new build and resale market …………………………………………..…........4

4. First-time home buyers market activity — government subsidised properties …………..…………………….…….……5

5. Housing finance — bonded transactions by lender …………………..……………………………………………………...…….6

6. Housing finance — by market segment and new vs resale transactions ...…………………………………………….….…7

7. Freehold vs. sectional title properties .…………………………………………………………………………………….……………8

8. Comparing the nine provinces .……………………………………………………………………………………………………………9

9. Impact of COVID-19 and trends in first-time home buyer activity ..…………………………………………………..………10

10. Implications and recommendations for affordable housing …………………………………..………………………………..11

11. Report methodology …..…………………………………………………………………………………………………………………...12

About this report

There are approximately 16.9 million households in 
South Africa. The country’s residential property market 
includes rental properties, where more than one family 
might live in a property with a single title deed – for 
example, a high-rise building.  Just over 3 million 
households are reported to be occupying rental units. 

This report utilises 2019 deeds registry data obtained 
from Lightstone Pty Ltd. Because of this, the report only 
covers properties which appear on the deeds registry 
(the formal market) – it does not include properties that 
are not formally registered on the deeds registry, as 
might be found in backyards.  Nor does this report 
include the estimated 1.25 million households living in 
informal settlements.1 Valuations are provided by 
Lightstone and are not based on municipal valuation 
rolls. See section 11 for further information. 

The report  was written by Maria  Nkhonjera, with data 
analysis by Alfred  Namponya. To access the national 
report, individual reports on the eight metros, as well as 
online dashboards, visit: CAHF’s Citymark page: 
http://housingfinanceafrica.org/projects/citymark-
analysis-of-residential-property-markets-in-south-
africas-eight-metros/

Executive Summary

An analysis of first-time home buyers/owners shows 
both how the housing market is growing, and how 
households are joining the property ladder. In 2019, the 
majority (60%) of first-time home buyers/owners in 
South Africa accessed their housing on the resale 
market. This indicates that the resale market is the main 
means for first-time home buyers to step onto the 
property ladder. Gauteng accounted for the largest 
share of first-time home buyer transactions (44%) . 

Of the 94 157 households who became first-time home 
buyers/owners in 2019, 21% were beneficiaries of 
government’s subsidised housing programmes. In the 
entry market in 2019, 90% of transactions by first-time 
home buyers were actually new registrations of GSP for 
beneficiaries. This shows how critical government 
housing programmes are as a means for lower-income 
households to own a house for the first time.

Almost half (45%) of first-time home buyers entered the 
property market at the low end, thus acting as 
significant drivers of transaction activity in the entry and 
affordable markets.

In 2019, Standard Bank had the largest (28% ) share of bonded transactions to first-time home buyers. However, 
lending in the lower end of the market remains minimal, with most mortgage activity in the conventional market 
segment (properties valued between R600 000 and R900 000). 

When comparing the nine provinces, Gauteng made up the largest share of all GSP transactions to first-time home 
buyers, as well as the most bonded transactions. The Western Cape accounted for the largest share of first-time 
home buyer transactions below R300 000. 

Although the impact of COVID-19 on the first-time home buyers market will be reflected in 2020 title deeds data, 
preliminary analysis shows that the drop in interest rates, to a record low of 7%, created favourable conditions for 
first-time home buyers and significantly improved affordability. 

https://housingfinanceafrica.org/projects/citymark-analysis-of-residential-property-markets-in-south-africas-eight-metros/
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1. Overview – first-time home buyers market size 

In 2019, there were 94 158 residential transactions by first-time 
home buyers on the deeds registry. Of these properties, the 
majority (25% or 23 342) were recorded in the entry market, 24% 
(22 802) were in the conventional market, 18% (17 173) in the 
luxury market and the remaining 13% (11 842) were in the high-end
market. This report separates the residential property market into 
five segments, according to value:

•The entry market—properties worth R300 000 or less
•The affordable market—properties worth R300 000 - R600 000 
•The conventional market —properties worth R600 000 - R900 000
•The high-end market—properties worth R900 000 - R1.2 million 
•The luxury market—properties worth over R1.2 million 

First-time home buyer transactions have been relatively steady over time. Since 2014, transactions by first-time 

homer buyers averaged 38% of total transactions. Between 2009 and 2019, the largest number of transactions by 

first-time buyers on the deeds registry was recorded in 2017 and accounted for 42% of total transactions or 99 696 

of the 236 230 recorded in that year. This figure was slightly lower at 94 158 transactions in 2019. In 2019, 27 % of 

total transactions (by value) were by first-time home buyers.

Despite the  economic impact of COVID-19, the first-time home buyer market was more active than expected due 

to interest rate cuts (see Section 9). This impact will be more fully reflected in 2020 deeds data.

At a provincial level, most (44% or 41 582) 

transactions by first-time home buyers in 

2019 were in Gauteng. This was followed by 

the Western Cape and KwaZulu-Natal, 

which accounted for 22% and 12% of 

transactions respectively. The lowest 

number of transactions was recorded in the 

Northern Cape, which only made up 2% (1 

446) of the total transactions by first-time 

home buyers.

First-time 
Home Buyers 
Focus Note 2020
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2. Overview – first-time home buyers market
As share of each market segment

In 2019 a large portion (45%) of first-time home buyers purchased a property in the sub-R600 000 segment. This is 

followed by the conventional market (24%), the  luxury market (18%) and high-end market (13%). The proportion of low 

end, entry market transactions by first-time home buyers has decreased over time, accounting for 50% in 2009, 

compared to 25% in 2019. At the same time, the luxury market segment accounted only for 6% of first-time home buyer 

transactions in 2009, tripling to 18% in 2019. This could indicate the more significant role played by government-

subsidised housing programmes in earlier years (see Section 4) as well as an increasing lack of affordability for most 

households in more recent years. 

In 2019, of the 29 318 total transactions recorded in the entry market (under R300 000), 80% were transactions to 
first-time home buyers. In the affordable market valued between R300 000 – R600 000, 56% (33 661) of transactions 
were for first-time home buyers. At the top end of the market, only 21% of properties valued over R1.2 million were 
to first-time home buyers. Indeed, over the past decade, the entry market averaged about 75% of transactions to 
first-time buyers, while the affordable market averaged 51%. This is a clear indication that first-time homebuyers 
are key drivers of activity at the lower end of the market, less so at the top end.
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3. First-time home buyer market activity
New build and resale market

Overall transactions by first–time buyers 

averaged approximately one third of total 

resale residential transactions between 2009 

and 2019. In 2019, there were 56 406 

transactions on the resale market, by first-time 

buyers. Some of these resale transactions by 

first-time home buyers/ owners were for

government subsidised properties (GSP) (see 

section 4).  

In the same year, first-time home buyer 

transactions accounted for the majority (67%) 

of new residential transactions in South Africa. 

The highest new transaction recorded over the 

2009-2019 period was in 2017: 69% or 45 374 

transactions. 

Both new and resale market activity has 

remained relatively constant over the last 10 

years. 

The first-time home buyers resale market is significantly more active than the market for new build properties. In 2019, 

82% of all residential transactions by first-time home buyers were resale, while 18% were new transactions.

Most transactions to the first-time home buyers market were in the entry and affordable markets. In the sub R600 000 

market segment, the activity is largely new transactions while the opposite is true for the higher end markets, where 

most transactions by first-time home buyers are resale. The dominance of new registrations for first-time home buyers 

in the entry market is largely due to government subsidised housing, which requires that beneficiaries have not 

previously owned a property.  In the affordable and conventional segments, new delivery is largely by private developers 

building houses that are affordable to first-time home buyers. 

First-time 
Home Buyers 
Focus Note 2020
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4. First-time home buyer market activity
Government-subsidised properties: Resale and new 
build markets

In 2019, 94 158 households became 

homeowners for the first time and of 

these, 20 223 (21%) were beneficiaries of 

new government-subsidised housing.

Another 7 599 (8%) formally purchased a 

GSP on the resale market. The remaining 

71% of first-time home owners bought 17 

258 new and 48 807 resale (non-GSP) 

properties. Overall, the majority of 

transactions by first-time home 

buyers/owners were on the resale market 

(60%)—indicating that the resale market 

is the main means for first-time home 

owners to step onto the property ladder.

In the entry market, 90% of the 
transactions undertaken by first-time 
home buyers were for GSP in 2019. 
This was followed by:

• 29% in the affordable market
• 6% in the conventional market 
• 1% in the high-end market

Due to the delivery of government 
housing programmes, new 
registrations of GSP dominate the 
entry market, while all transactions in 
the conventional and high-end market 
were resale transactions, mostly non-
GSP. The few GSP bought by first-
time home buyers in the upper income 
segments are likely to be older GSP 
that have undergone improvements 
and appreciated in value.

First-time 
Home Buyers 
Focus Note 2020
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5. Housing finance for first-time home buyers
Bonded transactions by lender

Bonded transactions to first-time home 

buyers increased by 3% year on year 

between 2018 and 2019. Overall, there 

were 3 458 fewer mortgages for first-time 

home buyers by the major banks, in 2019. 

In 2019, Standard Bank was the most active 
in this market, with the largest share of 
bonded transactions to first-time home 
buyers (28% or 15 1967). FNB accounted for 
13 449 or 25% of the 54 141 transactions to 
first-time home buyers that were financed 
with a mortgage, followed by Absa (20% or 
11 028), Nedbank (14% or 7 551), and SA 
Home Loans (8% or 4 400).  

In the context of the COVID-19 pandemic 
and lower interest rates, affordability levels 
improved. This had a positive impact on 
lending activity to first-time home buyers 
in 2020, including the availability of 100% 
bonds (see Section 9). 52 607 54 142

At a provincial level, Gauteng accounts for the largest number of bonded transactions to first –time home buyers, 

followed by the Western Cape and KwaZulu-Natal. 

In 2019, FNB extended the largest number of mortgage loans to first-time home buyers in Gauteng (7 889), followed 
by Standard Bank (7 331). In the same year, Standard Bank was the most active lender to this market in the Western 
Cape and KwaZulu-Natal, with a total of 2 971 and 1 917 bonds for first-time home buyers, respectively.   

First-time 
Home Buyers 
Focus Note 2020

Of the total bonded transactions to 
first-time home buyers in 2019, 2 962 
or 5% were GSP; these were likely 
subsidies provided as part of the 
Finance-Linked Individual Subsidy 
Programme (FLISP). Of the 2 962, 2 
440 were resale transaction. 

Over the 2009-2019 period, bonded 
transactions for GSP have accounted 
for less than 10% of bonded 
transactions to first-time home 
buyers, suggesting great potential for 
the expansion of the FLISP 
programme in the entry and 
affordable markets. These bonded 
transactions are largely resale 
transactions of older government-
subsidised properties. 
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6. Housing finance to first-time home buyers
Bonded transactions by market segment
New vs. resale transactions

In 2019, mortgage lending to first-time 

home buyers was relatively low in the 

entry market. Most activity was in the 

conventional market segment for 

properties valued between R600 000 

and R900 000 — where Standard Bank 

was the dominant lender, with 5 377 

transactions or almost a third of total 

transactions financed with a mortgage. 

In this market segment, FNB, Absa and 

Nedbank, accounted for 25%, 20% and 

14% of bonded transactions 

respectively. Activity in the affordable

market (R300 000—R600 000 band) 

was also dominated by Standard Bank 

in 2019. 

First-time 
Home Buyers 
Focus Note 2020

Apart from the entry market (which is 

largely accommodated through 

government-subsidised housing), in 2019 

first-time home buyers were more likely 

to finance new transactions with a 

mortgage compared to other buyers. In 

the affordable market, the share was 

51% (first-time home buyers), compared 

to 44% (other buyers). In the high-end

market, 84% of first-time home owners 

accessed a bond to purchase their new 

house, compared to just 67% of other 

buyers. 

The same situation is apparent in the resale 

market: first-time buyers in all market 

segments were more likely to use a bond to 

make their purchase than other buyers. For 

conventional market properties (valued 

R600 000 to R900 000), 82% of resale 

transactions by first-time home buyers were 

finance with a bond, compared to just 50% 

for other buyers. 

These figures show us that first-time home 

buyers are more dependent on housing 

finance to purchase their homes—in the new 

or resale market—than households who 

have previously owned a house. In 

particular, the availability and affordability 

of housing finance to purchase properties 

valued below R600 000 is critical for low 

income households and the working class 

who are trying to purchase a property for 

the first time. 
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7. Freehold vs. sectional title properties

First-time home buyers are 
primarily purchasing properties in 
the affordable and conventional
markets and rely significantly on 
sectional title properties in these 
market segments. 

Between 2014 and 2019, new 
transactions by first-time home 
buyers in the entry market were 
almost exclusively freehold 
properties, largely as a result of 
government housing beneficiaries 
receiving a house through state 
programmes. Over the same 
period, new transactions by first-
time home buyers for freehold 
properties have declined in the 
affordable market.

Nationwide, the average 
transaction price for all first-time 
home buyers was R517 351 
(freehold), R899 193 (sectional 
title), and R1 325 196 (estate). 
Average transaction prices were 
higher for other buyers across 
property types— R1 265 818, R1 
169 837 and R1 905 802 for 
freehold, sectional title and estate 
properties, respectively. 

1 The category ‘Freehold’ refers only to 
stand-alone freehold properties outside an 
estate, and the category ‘Sectional title’ 
refers only to sectional title properties 
outside an estate.

First-time 
Home Buyers 
Focus Note 2020

Freehold1 properties are owned in their entirety, most commonly a 
single home on a single stand. A sectional title property is typically 
a single unit in a shared context, such as a block of flats or 
complex of townhouses. In this analysis, properties which fall 
within a private estate—both freehold or sectional title—are 
categorised as estate properties. 

Overall, first-time home buyers were responsible for most of the 
new purchases of freehold properties in 2019: 84% (or 28 604) of 
new freehold property transactions were to first-time home 
buyers, compared to 16% (or 5 367) to other buyers. This high 
percentage is likely due to government-subsidised housing 
programmes. In contrast, for sectional title and estate properties, 
the majority of new transactions were made by other buyers, not 
first-time home owners.  
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8. Comparing the nine provinces

Gauteng accounted for the largest number of transactions by first-time home buyers in 2019, in comparison to the 
other eight provinces. Outside of South Africa’s main cities, suburbs in Gauteng also attracted most first-time home 
buyer transactions. In 2020, Orange Farm accounted for the highest number of first-time purchases outside of the 
country’s main cities. Most of these properties would be valued below R600 000, falling in the entry and affordable
market. 

In terms of market segments, 33% of first-time home buyer transactions in the Western Cape were in the entry market, 
valued below R300 000, the highest proportion across the provinces. 

43% of first-time home buyer transactions in the Western Cape were government-subsidised, compared to 23% in 
Gauteng. These two provinces accounted for the largest share of GSP transactions by first-time home buyers. Of the 
total first-time home buyer market in South Africa, 29%  were GSP transactions—highlighting the critical impact of 
public investment in expanding home ownership. 

In 2019, the province where first-time home buyers were most likely to use a bond to purchase their home was 
Gauteng, where 67% of first-time home buyers accessed housing finance. In contrast, the majority of first-time home 
buyers in Limpopo (73%) and the Western Cape (55%) were more likely to use cash to make their purchase. 

First-time 
Home Buyers 
Focus Note 2020



10

9. Impact of COVID-19 and trends in first-time 
home buyer activity

Household affordability and interest rate-induced demand

Housing demand and house prices were expected to fall in 2020 due to the impact of the COVID-19 pandemic, but the 

residential property market showed signs of resilience once lockdown levels were eased. This was in part due to pent-up 

demand from delayed transactions, as a result of the closure of the Deeds Office. 

However, to a large degree, lower interest rates created an opportunity for first-time home buyers to enter the property 

market. A series of rate cuts by the South African Reserve Bank brought the prime and base home loan rate down from 

8.75% in March 2020 to its current rate of 7% (the lowest level in over 50 years). This increased affordability and 

broadened access to mortgage finance, particularly for first-time (working-class) home buyers. For example, a monthly 

income of approximately R12 200 was needed to acquire a R400 000 house (without a FLISP) when prime was 8.75%. 

With prime dropping to 7%, the same house becomes affordable to a household with a monthly income of R10 500.1 

Lower or zero deposit requirements on home loans also boosted the mortgage market and access to housing for 

qualifying buyers. Data indicates that in the third quarter of 2020 there was a 7% year-on-year increase in the demand for 

100% bonds, with a significant percentage of first-time home loan applicants approved for a loan with no down 

payment.2

Despite properties under R1 million being exempt from transfer duties, data (as this report details) shows that first-time

home buyers in the entry and affordable market segments have largely benefited from government housing

programmes and subsidies targeted at low and middle income earners. Outside government-subsidised housing, most

buying activity by first-time home buyers was concentrated in the R700 000 to R1.5 million value band in 2020.3 Lower

monthly bond repayment costs, and a preference for buying (compared to renting) attracted tenants into purchasing

property in the middle segment. Across South Africa’s main cities, first-time home buyer activity was also prevalent in

the middle to high end market (Table 1).

Table 1: First-time home buyer market activity by main city (2020)

Source: Lightstone (2020). First time buyers go straight for the mid-market: https://chi.mailblaze.com/index.php/campaigns/as549c3brsb6e

Increased demand for spacious properties, to accommodate a more comfortable work-from-home environment also

stimulated first-time buyer transactions in 2020. Most first-time home buyers were young and fell in the 21 to 25 year

age group. Furthermore, females also made up the majority of first-time home buyer activity in 2020.

First-time home buying activity was also fuelled by “new buyers coming out of the informal housing market who are

moving into the formal affordable segment, specifically in rural areas, townships and within settlements on the outskirts

of larger metropoles.”4 Analysis by Lightstone found that buyers were moving out of RDP developments that were in

proximity or within townships in favour of locations closer to their places of work, in order to reduce travel time5 — this

trend was also common for other buyers.

The interest rate-induced demand by first-time home buyers is happening within the context of worsening economic

conditions, both locally and globally—South Africa’s Gross domestic product (GDP) is expected to grow by 3.3% in 2021

and 2.2% in 2022.6 Therefore, with employment levels and economic growth subdued, household affordability and

demand for housing in the long-term will be driven by broader economic prospects.

Largest value band activity by first-time buyers Top suburbs 

Cape Town R1.5 million—R3 million Langa; Belhar; Plumstead

Durban R700 000 —R1 million Bulwer, Morningside, Musgrave

Johannesburg R700 000 —R1 million Kensington, Oakdene; Orange Grove 

Pretoria R700 000—R1 million Moreleta Park, Faerie Glen, Equestria

First-time 
Home Buyers 
Focus Note 2020

1 Assuming 25% instalment to income ratio and a 20 year loan term.
2 Business Insider (2020). 100% home loans are booming: https://www.businessinsider.co.za/100-home-loans-mortgages-2020-7
Biznews (2020). Property trends that shaped SA’s residential sector in 2020. https://www.biznews.com/wealth-building/2020/12/22/property-trends
3 Lightstone (2020). Low interest rates, correction of house prices and opening-up of economy spurs renewed interests. 
https://chi.mailblaze.com/index.php/campaigns/sz430qpxqf5e9
4 Agency Property Group (2020). Feel good factor returning to the residential market. https://www.theagencygroup.co.za/news/feel-good-factor-
returning-to-the-residential-market/
5 National Treasury (2021). Budget 2021: Budget Review. http://www.treasury.gov.za/documents/national%20budget/2021/review/FullBR.pdf
6  See  CAHF (2021). South Africa Housing Market Report. https://housingfinanceafrica.org/app/uploads/2021/03/Citymark-National-Property-Market-
Report-3-March-2021-FINAL.pdf

https://chi.mailblaze.com/index.php/campaigns/as549c3brsb6e
https://www.businessinsider.co.za/100-home-loans-mortgages-2020-7
https://www.biznews.com/wealth-building/2020/12/22/property-trends
https://chi.mailblaze.com/index.php/campaigns/sz430qpxqf5e9
https://www.theagencygroup.co.za/news/feel-good-factor-returning-to-the-residential-market/
http://www.treasury.gov.za/documents/national%20budget/2021/review/FullBR.pdf
https://housingfinanceafrica.org/app/uploads/2021/03/Citymark-National-Property-Market-Report-3-March-2021-FINAL.pdf
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10. Implications and recommendations for 
affordable housing

Implications for affordable housing in metros

First, most first-time home buyers enter the market at the low end. However, apart from government-

subsidised housing programmes, there is limited delivery of entry level properties financed by the private 

sector. The availability of affordable housing, whether in the new-build or resale market, has been declining 

steadily since 2015. 5 This poses a serious challenge to working class South Africans, and creates a serious gap of 

new supply for lower income families who want to become homeowners. 

Second, although the mortgage market was supportive of first-time home buyers in 2020, overall, mortgage 

activity favours the high end, with limited housing finance in the entry and affordable markets. Despite stated 

bank interest in the affordable market, there is little evidence of this in the numbers of affordable property 

transactions financed with a mortgage. While some banks are active in the low end, there is great potential—

especially in the resale market—for them to expand their role down market and support the entry of first-time 

homeowners into the property market.  

Lastly, government-subsidised properties  are critical for providing access to the formal property market for the 

poor and working class. The data especially shows that GSP (that have passed the 8-year period determined by 

the pre-emptive clause and can be legally sold) are also a potential source of supply on the resale market, 

especially for first-time buyers. 

Recommendations for supporting first-time home buyers in the affordable housing market

First-time 
Home Buyers 
Focus Note 2020

Local municipalities can play a key role in assisting households to get a first step on the property ladder and 
access mortgage finance.

• Given the importance of the resale market, replacing the practice of informal residential property transactions 
with formal transactions could provide an important supply of more affordable properties for first-time 
buyers. Leveraging the resale market for this purpose will require transaction support, including assistance 
with regularising title for properties already informally traded, or which never received title in the first place. 
CAHF and 71point4 have established a Transaction Support Centre (TSC) that has piloted the approach in 
Khayelitsha, Cape Town. Replicating and supporting the roll-out of this model in other areas could enable the 
development of working residential property markets for low income South Africans, and for first-time home 
buyers, in particular.1

• Area-based green lining can support mortgage and non-mortgage finance in low value areas and would open 
the market up for first-time buyers. This would require banks and lenders to collaborate with municipalities to 
boost investment in identified areas. Municipalities can play their part in terms of creating investable areas—
through expedited plan approvals and rates clearances, design of municipal rates policies, or the 
implementation of area-based improvement initiatives.

1 For more information on the TSC, visit CAHF’s project page: http://housingfinanceafrica.org/projects/transaction-support-centre/

http://housingfinanceafrica.org/projects/transaction-support-centre/
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11. Report methodology

What is the source of the data?

To produce our Citymark research, CAHF uses South 
African deeds registry data as cleaned and prepared to 
our specifications by our partners at Lightstone, one of 
the leading property data firms in South Africa.  We add 
to this 2011 Census data provided by StatsSA. This 
report only reflects the formal property market that is 
registered on the Deeds Registry.  Informal or untitled 
properties, such as those in informal settlements, or 
which comprise part of the national titling backlog, are 
therefore not reflected in the analysis.

How are the indicators derived?  

About one-third of the indicators are simply counts of 
conditions within suburbs, such as numbers of 
properties, sales or average values.  CAHF uses these 
building blocks to create the remaining indicators, 
based on our experience in housing finance and real 
estate development. All of the indicators can be shown 
at the suburb, municipality or metro levels, up to the 
national level, allowing for comparisons and 
benchmarking.

How are the images and analyses created? 

Record-level deeds data is aggregated at the suburb 
level into specifically defined indicators, which are then 
merged at the suburb level with Census data. Citymark
uses 2011 StatsSA subplace boundaries, ensuring that 
all data sources aggregate to the same boundaries. 

Why use market segments? 

Market segmentation allows for analysis of how 
categories of properties have performed differently over 
time. Most properties under R300 000 were developed 
through government intervention with resale 
restrictions. Properties between R300 000 and R1.2 
million are of current interest to investors and 
developers keen on providing more affordable housing 
within those segments. Properties over R1.2 million 
trade in more conventional and organic ways. 

However it must be noted that the market segments 
used in this analysis are static, and are not adjusted for 
inflation across the years. Thus a house valued at R300 
000 in 2012 was relatively more expensive than a R300 
000 house today.  Furthermore, a particular property 
may move into a different market segment as it 
depreciates or appreciates. 

How is the value determined? 

The property values in this report are not taken from 
municipal valuation roles. Instead the value is 
provided by Lightstone using its own proprietary 
methodology which takes into consideration a range 
of indicators, including transaction price, the level of 
sales activity in an area, and the extent of mortgage 
lending. 

How is transaction price determined? 

The prices or transaction amounts listed are those 
listed on the deeds registry, with no adjustment for 
inflation (the nominal price). In the case of 
government subsidised properties, the original 
transaction price recorded in the deeds registry when 
a beneficiary receives their title deed is typically 
based on the subsidy quantum although different 
methodologies are used depending on the 
municipality or implementing agent for the housing 
project.

How are government subsidised properties 
identified? 

Government subsidised houses are not explicitly 
recognised or marked on the title deed. Therefore its 
necessary to use a proxy to identify government 
subsidised properties on the deeds registry .The proxy 
we use is based on common programme 
characteristics of BNG/RDP houses, including the 
year, first registration price and buyer type, maximum 
prices, and proximity to other similar housing types.  

The Centre for Affordable Housing Finance in 

Africa (CAHF) is a research NGO whose mission is 

to expand Africa’s housing markets for all of its 

residents, through disseminating research and 

market intelligence, and supporting cross-sector 

collaborations and a market-based approach. 

www.housingfinanceafrica.org

CAHF’s work in South Africa is undertaken with the 
support of the Cities Support Programme of National 
Treasury.
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