
The housing finance temperature gauge provides indicative information on the status of access to housing finance, the payment
performance of consumers with housing loans in South Africa, and the activity levels of large scale developers that build affordable
housing.  The findings are derived from a perception survey conducted with the major mortgage providers, nonbank mortgage lenders,
incremental housing financiers, and affordable housing developers in South Africa for the second quarter ending June 20111.

In this second edition of the Temperature Gauge, we expanded our respondent base and interviewed five developers to gain their
perspectives on access to finance for their buyers, and the supply side of stock in the affordable housing market.  Market segments differ
slightly between lender and developer respondents.  For lenders, we have five categories: incremental financing, nonbank mortgages
(all values), bank mortgages below R350 000, bank mortgages from R350 000 – R500 000, and bank mortgages above R500 000.  We
divided the developer questionnaire into four size segments reflecting ranges of values of units.  The size categories are: 0 to R250 000
(likely to be mostly subsidised housing stock); R251 000 to R350 000; R351 000 to R500 000 and above R500 000. 

This survey was conducted in July 2011.  At this point in time, the consensus forecast for real growth in the South

African GDP for 2011 was 3.9%, up 40 basis points from the previous forecast.  Most economists expected the Reserve

Bank to delay rate increases as a result of weakening inflationary pressure and continued pressure on global

economies.  In real terms, house prices dropped by 3.9% in June 20112.  For the year, property economists were

predicting nominal house price growth of between 1 – 2% and negative real growth for both 2011 and 2012.

According to the FNB property barometer3, the Affordable Area House Price Index, followed by the Middle Income

Area Index, continued to outperform the High Income and Top End segments.  Former Black Township house price

growth, coming off the lowest base of all, continued to outperform all of the other segments.

Access to housing loans 
Table 1:  Trend in loan applications from Q2 2010 to Q2 2011: Lenders' perspective

Housing finance segment
Far fewer

applications
Fewer

applications
The 

same
More 

applications
Much more
applications

Incremental Financing 0% 40% 0% 40% 20%

NonBank mortgages 0% 50% 0% 50% 0%

Bank Mortgages < R350 000 0% 40% 60% 0% 0%

Bank Mortgages R350K to R500K 0% 40% 20% 40% 0%

Bank Mortgages >R500K 0% 80% 0% 20% 0%

Table 1 provides an indication of the trend in loan applications across different segments of the housing finance market, when conducting
a yearonyear comparison from Q2 of 2010 to Q2 2011.  As with other tables that follow, this table indicates the percentage distribution
of respondents reflecting their views of trends observed.  Sixty per cent of the incremental financier respondents indicated that they
received more applications and many ascribed this trend in part to stricter credit granting policies by banks that drive more consumers
to the incremental market segment.  Except for the R350 000 – 500 000 category, where there were mixed responses, banks reported
the same or less applications compared to a year ago.  

Data released by the National Credit Regulator (NCR) indicates that loan applications for all credit products4 decreased by 4% in Q1 of
2011.  The rejection rate of applications was 40% in Q1 of 2010, and this increased to 43% in Q1 of 2011.  In line with findings from Q1 of
2011 almost all respondents in this quarterly survey indicated that the predominant reasons for declining a loan application were consumer
affordability constraints or poor credit records. 

1 List of participants are provided at the end of the document
2 ABSA housing review Q3 2011 and FNB Property Barometer August 2011
3 FNB Property Barometer August 2011 
4 NCR Consumer credit report March 2011, includes loan applications for, mortgages, credit cards, personal loans, store cards and

vehicle finance 
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Table 3: Disbursement activity from Q2 2010 to Q2 2011 : Lenders' perspective

Housing finance segment
Much less
disbursed

Less disbursed The same More disbursed
Much more
disbursed

Incremental Financing 0% 20% 20% 40% 20%

NonBank mortgages 0% 50% 0% 50% 0%

Bank Mortgages < R350 000 0% 40% 20% 20% 20%

Bank Mortgages R350K to R500K 0% 40% 0% 40% 20%

Bank Mortgages >R500K 0% 60% 0% 40% 0%

Building activity (Table 2) appears to be generally in line with loan approvals (Table 1).  There appears to be an increase in all the value
segments.  One builder however, reported significant decreases, due to a lack of serviced stands.  

Table 3 illustrates significant variation in disbursements by lenders across the different market segments.  Sixty per cent of incremental
financiers reported that disbursements had increased on a year on year basis, however, 40% said disbursements had stayed the same or
decreased.  This variety is mirrored with varied approaches to granting credit, as seen in Table 4 for the incremental segment.  Despite
60% of respondents in the bank mortgage category of R350 000 – R500 000 pointing out that they applied more strict credit granting
criteria (Table 4), 60% of this segment’s respondents also indicated that they disbursed the same or more loans (Table 3).  In the above
R500 000 category, 60% of respondents reported a yearonyear decline in disbursements which is in line with the view of applying stricter
credit granting criteria.  (Table 4). 

Table 4: Approach towards credit granting criteria Q2 2010 to Q2 2011: Lenders' perspective

Housing finance segment
Much more

strict
More strict The Same Less strict  

Much more
relaxed 

Incremental Financing 0% 20% 60% 20% 0%

NonBank Mortgages 0% 20% 60% 20% 0%

Bank Mortgages < R350 000 0% 60% 0% 40% 0%

Mortgages R350K to R500K 0% 60% 0% 40% 0%

Mortgages >R500K 0% 60% 20% 20% 0%

Table 2:  Trend in units completed and handed over: Q2 2011 vs. Q2 2010: Developers' perspective

Housing value segment
Much less 

units
Moderately
Less units

The same
amount

Moderately
more units

Much more
units

Number of
respondents

0 – R250 000 0% 0% 0% 100% 0% 1

R251 000 – R350 000 20% 0% 20% 40% 20% 5

R351 000 – R500 000 20% 0% 0% 60% 20% 5

Above R500 000 0% 50% 0% 0% 50% 2

Table 5:  Trend in loan approvals by financial institutions, as experienced by developers: NCR data

Housing value segment
Far fewer
approvals

Approvals
are the same

Approvals
are the same

Moderately
more

approvals

Many more
approvals

Number of
respondents

0 – R250 000 n/a n/a n/a n/a n/a 0

R251 000 – R350 000 0% 0% 25% 50% 25% 4

R351 000 – R500 000 0% 0% 0% 80% 20% 5

Above R500 000 50% 25% 0% 0% 25% 4
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Although off a low base, encouragingly, most of the developers surveyed that build in the R251 000 to R500 000 segments indicated a
moderate to high increase in loan approvals by banks in Q2 of 2011 compared to Q2 of 2010.  Interestingly, in the above R500 000 category,
the experience was divided, with one developer reporting more approvals whilst two others reported far fewer approvals.

Table 8:  Loan to value ratios, trend from Q2 2010 to Q2 of 2011 and ratio for Q2 2011: Lenders’ perspective

Housing finance segment
Increased 

a lot 
Increased

a little 
Stayed the

same
Decreased 

a little 
Decreased 

a lot

Average
Loan to value

ratio Q2

NonBank mortgages 50% 50% 0% 0% 0% 76%

Bank Mortgages < R350 000 0% 60% 40% 0% 0% 85%

Bank Mortgages R350K to R500K 0% 60% 40% 0% 0% 88%

Bank Mortgages >R500K 0% 40% 40% 20% 0% 81%

Developers generally conduct an extensive screening exercise with applicants prior to submitting a loan application to a financial
institution.  Developers were asked to indicate the percentage of loan applications that banks approved in Q2 of 2011.  Table 6 provides
a distribution of the success rates on applications.  While none of the respondents reported a success rate above 50%, the highest success
rate was reported to be with applications in the R351 000 – R500 000 segment, followed by the R251 000 – R350 000 segment.  The above
R500 000 category has the lowest acceptance rates. 

Data from the NCR for the quarter ending March 2011 regarding the number of loans granted by banks and SA Home Loans (SAHL),
shows that 5.6% of loans went to individuals earning less than R10 000 p.m. down from 6.2% in Q1 of 2010.  The bulk of the lending
continues to be in the highest income segment, with 82% of loans disbursed to individuals with incomes above R15 000 p.m.

Lender respondents were asked to indicate whether, compared to a year ago, the loan size as a portion of the value of the mortgaged
property stayed the same, increased or decreased.  Most respondents indicated that loan sizes relative to the value of the property
increased.  This may seem contrary to a large number of respondents indicating stricter credit granting policies.  From discussions with
lenders it would appear that many are accepting higher loan to value ratios but would grant a loan at a higher interest rate in order to
manage their risk.  The average loan to value ratio across different bank market segments ranged from 81% to 88%.  We observed a very
different profile among nonbank mortgage financiers.  Those that typically grant loans upwards of R300 000 had a loan to value ratio
close to 100%.  These lenders would typically finance a new home that has just been completed.  Others that provide loans of less than
R100 000, have a loan to value ratio closer to 70%.  In this subsegment, applicants would have typically already built part of their house,
or purchased the land, and would leverage off this position to obtain a small mortgage to expand or complete the house.      

Table 6: Percentage of loans approved by financial institutions, as experienced by developers

Housing value segment
0 – 20%

Approved
20% – 30%
Approved

31% – 40%
Approved

40% – 50%
Approved

More than 50%
approved

Number of
respondents

0 – R250 000 n/a n/a n/a n/a n/a 0

R251 000 – R350 000 0% 25% 50% 25% 0% 4

R351 000 – R500 000 0% 0% 60% 40% 0% 5

Above R500 000 33% 33% 33% 0% 0% 3

Table 7:  Number of mortgages disbursed by Banks and SAHL according to income category:  NCR data

NCR mortgages, number of loans
granted by large banks and SAHL per
income category

2010 Q1 2011 Q1 YoY change
% distribution

2010 Q1
% distribution

2011 Q1

Individual income up to R5 500 p.m. 196 150 23% 0.56% 0.39%

Individual income R5 500 – R7 500 p.m. 580 506 13% 1.65% 1.32%

Individual income R7 500 – R10 000 p.m. 1 401 1 491 6% 3.98% 3.90%

Individual income R10 000 – R15 000 p.m. 4 418 4 577 4% 12.54% 11.96%

Individual income above R15 000 28 625 31 539 10% 81.27% 82.43%

Total 35 220 38 263 9% 100.00% 100.00%

Source: NCR Consumer Credit Report March 2011
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Table 9: Average loan to value ratios approved, as experienced by developers

Housing value segment
Average loan to value ratio

approved
Number of respondents

0 – R250 000 n/a 1

R251 000 – R350 000 97% 5

R351 000 – R500 000 94% 5

Above R500 000 89% 3

Interestingly, developers’ perspectives of LTVs in the different submarkets suggest much higher loan to value ratios are being approved
than what was reported by the banks surveyed.

Respondents indicated whether the arrears portfolio5, when measured as a percentage of the total portfolio, increased, decreased or
stayed the same.  The majority of bank and incremental financiers indicated that arrears levels decreased a little in Q2 of 2011 compared
to the same quarter a year ago.  Nonbank mortgage financiers expressed a mixed experience.  

The survey responses by banks echo recent data from the National Credit Regulator that shows that arrears levels continue to improve.
At the end of March 2009, 87.04% of the total number of loans that make up the book of the large banks and SAHL were paid on time.
In the March 2010 quarter this improved to 87.76% and looked even better in March 2011 at 89.15%.  The current level is similar to levels
last seen early in 2008.  The percentage of loans classified as nonperforming (more than 3 months in arrears) was 7.3% in March 2010
improving to 6.5% in March 2011.    

Performance of housing loans 

Housing finance segment
Arrears

increased a lot
Arrears

increased a little
The same

Arrears
decreased a little

Arrears
decreased a lot

Incremental Financing 0% 0% 40% 60% 0%

NonBank mortgages 0% 33% 33% 33% 0%

Bank Mortgages < R350 000 0% 0% 0% 80% 20%

Bank Mortgages R350K to R500K 0% 0% 0% 80% 20%

Bank Mortgages >R500K 0% 0% 0% 60% 40%

Table 10: Trend in nonperforming loans from Q2 2010 to Q2 2011:  Lenders' perspective

5 Non performing includes arrears of 3 months and more. 
6 One bank was unable to differentiate between the “up to R350 000” band and the “R350 000 – R500 000” band, saying that they treat all loans below

R500 000 the same and view this as one market.

Banks were asked to indicate the relative performance of the different portions of their mortgage book.  (Table 11)  Their perspectives
varied considerably.  Three banks indicated that their above R500 000 segment has the highest arrears levels, while two said it was the
sub – R350 000 band that performed the worst.  All banks are of the view that the R350 000 – R500 000 segment is either their best or
second best performing segment6.  For two banks the up to R350 000 segment is the best paying whilst for two others it is the worst
performer.

Table 11: Ranking of the arrears levels in different bank mortgage segments:  Lenders' perspective
3= highest level of arrears, 1 = lowest level of arrears. 

Q4 Rank level of arrears Up to R350K Between R350K and R500K Above R500K

Bank 1 3 1 2

Bank 2 2 1 3 

Bank 3 1 2 3

Bank 4 1 1 3

Bank 5 3 2 1
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Many respondents indicated in Q1 of 2011 that, despite relatively good arrears levels, bad debt provisioning will remain conservative.
The view is mostly unchanged in Q2 of 2011.  Most incremental and nonbank mortgage financiers have kept their provision levels the
same whilst the bulk of banks opted to increase their provision levels in the two segments up to R500 000.  One bank explained that this
reflected an appetite for greater risk in this segment – a willingness to experiment with credit granting and servicing arrangements.
Many respondents emphasised that they expect continued pressure on the purse of the consumer in the form of increased pricing of
food, transport and electricity and this is expected to impact lower income consumers especially.  In the above R500 000 mortgage
category, three banks indicated that they decreased provisioning, although one pointed out that this was from a fairly conservative
position to start with. 

Table 12:  Trend in bad debt provisioning Q2 2010 to Q2 2011:  Lenders' perspective

Housing finance segment
Provisioning

Increased a lot
Provisioning

Increased a little
The Same

Provisioning
decreased a little

Provisioning
Decreased a lot

Incremental Financing 0% 20% 60% 20% 0%

NonBank mortgages 0% 0% 100% 0% 0%

Bank Mortgages < R350 000 0% 60% 20% 0% 20%

Bank Mortgages R350K to R500K 0% 60% 20% 0% 20%

Bank Mortgages >R500K 0% 20% 20% 40% 20%

In our last edition, in Q1 of 2011 incremental and nonbank mortgage financiers had very different experiences with regards to write
offs, with some reporting increases, others decreases and others stayed the same.  Views are more uniform for Q2 2011.  All the non
bank mortgage financiers and most of the incremental respondents kept writeoffs at similar levels to Q2 2010.  As with our last edition,
writeoffs for most banks, was still comparatively high, although it decreased a little for some, as a result of better collections.  The
responses indicate a considerable variety in experience across the banks, with no significant clustering of perspective.

Table 13:  Trend in bad debt writeoffs Q2 of 2010 to Q2 of 2011:  Lenders' perspective

Housing finance segment
Writeoffs

Increased a lot
Writeoffs

Increased a little
The Same

Writeoffs
decreased a

little

Writeoffs
Decreased a lot

Incremental Financing 0% 40% 60% 0% 0%

NonBank mortgages 0% 0% 100% 0% 0%

Bank Mortgages < R350 000 20% 20% 20% 40% 0%

Bank Mortgages R350K to R500K 40% 40% 0% 20% 0%

Bank Mortgages >R500K 40% 20% 20% 20% 0%

Market prospects and industry news
Table 14: Future prospects for the housing finance market, according to lenders 

Housing finance segment
Much 

poorer
Poorer The Same Better

Much 
better

Better or
much better 

Q1 2011

Better or
much better 

Q2 2011

Incremental Financing 0% 20% 20% 60% 0% 50% 60%

NonBank mortgages 0% 0% 33% 67% 0% 100% 67%

Bank Mortgages < R350 000 0% 0% 80% 20% 0% 0% 20%

Bank Mortgages R350K to R500K 0% 0% 80% 20% 0% 0% 20%

Bank Mortgages >R500K 0% 20% 60% 20% 0% 0% 20%

Most incremental housing financiers continue to have a fairly optimistic view of the future, with 60% of respondents in Q2 expecting a
better housing finance market in the 2nd half of 2011, compared to the first half (in the first quarter, only 50% expected the market to be
better).  As cited in Q1, the reasons for a more positive outlook are largely driven by internal drivers including improved origination
systems, growth in branches and merchant network expansion.  Most nonbank mortgage financiers remain positive, although not as
positive as last quarter.  The majority of banks are of the view that the next six months will not be much different from the past six months. 
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Table 15:  Trend in units that are currently under construction: Q2 2011 vs. Q2 2010:  As reported by developers

Housing value segment
Far fewer

units
Moderately
fewer units

The same
amount

Moderately
more units

Much more
units

Number of
respondents

0 – R250 000 0% 0% 0% 0% 100% 1

R251 000 – R350 000 20% 0% 20% 40% 20% 5

R351 000 – R500 000 20% 0% 0% 20% 60% 5

Above R500 000 33% 33% 0% 0% 33% 3

Respondents were asked to provide an indication of the trend in the number of units being built in Q2 of 2011 compared to Q2 of 2010.
As shown in Tables 15 and 16, delivery in the two middle segments, spanning R250 000 – R500 000 appears to be on the increase.  While
none of the respondents had built in the 0 – R250 000 category last year, one is currently working in this segment. 

In all categories except for the above R500 000 category, respondents expect to build the same or more units during the second half of
2011 compared to the first half.  Combined, the respondents indicated that they expect to finish 3386 units in the second half of 2011.
Compared to the profile for units completed in the 12 months to June 2011, developers expect to complete more units in the R251 000
to R350 000 category. 

Table 16: Trend in expected number of units to be built in the next six months:  As reported by developers

Housing value segment
Far fewer

units
Moderately
fewer units

The same
amount

Moderately
more units

Much more
units

Number of
respondents

0 – R250 000 0% 0% 0% 0% 100% 2

R251 000 – R350 000 0% 0% 20% 0% 80% 5

R351 000 – R500 000 0% 0% 20% 20% 60% 5

Above R500 000 0% 67% 0% 0% 33% 3

Chart 1. Developers interviewed reported they'd built 3694units in the last year

■  0% 0 – R250 000    

■  33% R251 000 – R350 000    

■  49% R351 000 – R500 000    

■  18% Above R500 000

49%

33%
18%

0%

Chart 1. Developers interviewed said they planned to complete 3386 units in the next six months

■  0% 0 – R250 000    

■  44% R251 000 – R350 000    

■  44% R351 000 – R500 000    

■  12% Above R500 00044%

44%

12%

0%
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Increase in loan to value ratios.
Most mortgage financiers indicated that their loan to value ratios have increased.  In order to counter corresponding risk, they
opt to grant higher interest loans or in some cases fix interest rates at an acceptable level to compensate for a high loan to value
ratio.  This reflects on the low levels of savings across the board, and the predominance of first time homebuyers without equity
in especially the lower value market segments.

Incremental finance market is growing. 
Most incremental financiers believe that their market has the potential to continue to show strong growth.  A driver for this is
the fact that many consumers struggle to qualify for a bank mortgage and now realise that the incremental way is the only way
to acquire a house.  Some consumers who would have qualified for a mortgage from a bank a year a two ago now find they no
longer qualify and so they turn to a personal loan or incremental financier.  This is a relatively high end customer for an incremental
lender and this customer, with a relatively lower risk profile, could result in a positive outcome for the performance of the book
of the incremental lender.  Some incremental financiers believe that their market segment is quite vulnerable to job losses and
the impact of rising food, transport and electricity prices could have a negative impact.  On the positive side, thus far this year,
wage settlements have been fairly favourable and thus assisted the purse of consumers. 

An incremental financier observed that their building supply partnership network has expanded by 20% over the past year.  Often
an incremental financier will have a lending kiosk within the branch of a building supplies company and will disburse money
directly to the building supplies company when a consumer takes a loan to purchase materials.  This financier observed that,
increasingly, conventional DIY stores with fairly minimal building ranges expand their businesses to include outside yards for
building supplies.  The lender believes this is to cater for the growing demand from consumers who build houses incrementally.
Incremental financiers, together, reported that they work with an estimated 1130 branches of building material suppliers.  One
incremental lender, however, said they do not work with building material suppliers for fear of the risk associated with delivery.

Deteriorating rental payment performance.  
Payment performance in the housing rental market provides another view on consumers’ ability and willingness to pay for
housing.  According to credit bureau Tenant Profile Network, during the June 2011 quarter, tenant payment performance
deteriorated for the first time in 24 months.  As can be seen from the rental segments below, the R3 000 – R7 000 rental bracket
has the highest paid on time record followed by the R7 000 – R12 000 segment. 

End user finance constraints top the list of challenges facing developers: 
Developer respondents were asked to rank the challenges they face from 1 to 7 with 1 being the biggest challenge and 7 the
lowest concern.  They were permitted to assign the same score to multiple concerns.  End user finance constraints were most
frequently raised as the main challenge, followed by land and infrastructure, and government processes.  One respondent put
equal and high importance on the challenges of project finance, end user finance and government processes. 

Table 17: Rental payment performance 2011Q2

Rental bracket Good standing
Paid 

on time
Paid 
late

Partial 
payment

Not 
paid

R0 – R3 000 72% 58% 14% 10% 18%

R3 000 – R7 000 83% 70% 13% 8% 8%

R7 000 – R12 000 81% 68% 13% 8% 11%

>R12 000 74% 57% 18% 10% 16%

During interviews with respondents the following key issues came to the fore. 

Source TPN Rental Monitor Q2 2011

Table 18: Challenges faced by developers ranked from 1 (biggest challenge) to 6 (smallest challenge) 

Developer
Project Finance

constraints

End user
Finance

constraints

Land and
infrastructure

reasons

Building
material

constraints 

Government
processes

Difficulties in
conducting

business

A 5 1 4 3 2 6

B 2 3 1 5 4 6

C 1 1 5 6 1 2

D 1 4 2 6 3 5

E 5 2 1 6 3 4
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The housing finance temperature gauge comprises data gathered from 5 banks including SAHL, 3 nonbank mortgage financiers, 5
dedicated incremental housing financiers and 5 affordable housing developers.  The survey respondents were chosen so that the
temperature gauge captures the bulk of market players.  It is estimated that in terms of banks, the survey respondents represent more
than 90% of the value of the mortgage market in South Africa.  In terms of the incremental finance market, it is estimated that the
respondents make up more than 70% of the dedicated incremental housing finance market. 

While we focused on developers who explicitly work in the affordable market, some of five interviewed have worked also in the higher
segments.  Between them, they have completed 3694 units in the past year.  Of these, 49% were in the value category R351 000 to
R500 000, followed by 33% in the R251 000 to R350 000 category.  Units above R500 000 made up 18%.  No units under R250 000 were
reported. 

New Research
The Temperature Gauge survey is a perception survey, conducted quarterly.  Respondents are not asked to reveal or quantify actual
numbers.  They merely state their perceptions of whether their activity is up or down or the same compared to the quarter before.
FinMark Trust's Centre for Affordable Housing Finance in Africa has also just released the first analysis of housing mortgage loans
using credit bureau data.  Analysing the performance of just under 83 000 loans identified on the credit bureau as highly likely to be
in the Financial Sector Charter target market,  the research found that FSC mortgage loans appear to have performed slightly better
than all mortgages in general, as reported by the National Credit Regulator (NCR).  NCR data highlights the noticeable deterioration
in performance of all mortgages between 2004 and the present, with nonperforming loans (NPLs) as a percentage of the active base
increasing from 2.5% in 2004 to a peak of 9.4% in the last quarter of 2010 for the book as a hole.  The same pattern of deterioration
is clearly visible with respect to the FSC loans investigated – however, this segment of the book does not reach the same highs as the
entire mortgage book. 

The research also explored cure rates – that is, the rate at which NPLs become rehabilitated.  Roughly 60% of loans that were non
performing in 2006 had been 'cured' within 12 months.  The proportion declined steadily to 54% of NPLs in 2007, 50% in 2008 and
39% in 2009.  Of loans that were cured, the analysis indicates that over half are likely to relapse into nonperforming status within 12
months.  The analysis provides a useful fact base that policy makers and lenders can use as a point of engagement in their discussions
regarding access to housing finance and the risk profiles of low income earners.  FinMark Trust plans to conduct this analysis quarterly,
and to enrich it over time.  For more information, and a copy of the report, contact Kecia Rust on kecia@housingfinanceafrica.org. 

We would like to thank the following institutions for participating in the 2011 Q2 survey

Bank mortgage financiers: ABSA Bank, FNB, Nedbank, SA Home Loans and Standard Bank.  Incremental Financiers: Lendcor, Indlu,
Norufin, the Kuyasa Fund, and Real People Incremental.  Nonbank mortgage financiers: Integer, Eskom Finance Company and Beehive
Financial Services.  Developers: Cosmo As reported by developers, Inframax, RBA Housing, Calgro and Waterfall Estates.

This is the second edition of the Housing Finance Temperature Gauge, monitoring lender and developer perceptions of South Africa’s
housing finance sector in the 2nd Quarter of 2011.  

The methodology for the Gauge was developed by Marlene Heymans, credit consultant.  Marlene Heymans, and Dolapo Adejuyigbe,
of FinMark Trust’s Centre for Affordable Housing Finance in Africa, undertook this quarter’s survey and analysis.  For more information,
contact Dolapo Adejuyigbe on dolapo@housingfinanceafrica.org.

About the temperature gauge 

Chart 1. Percentage of loans that are nonperforming (90 days or more) by value: FSC Vs industry statistics
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